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John Wiley and Sons Ltd, United Kingdom, 2000. Paperback.
Book Condition: New. Revised. 232 x 156 mm. Language:
English . Brand New Book. In Crossing the Chasm, Geoffrey
Moore, the world s leading high-tech and communications
guru, throws out old marketing ideas to clear space for the
special realities of the high-tech market. Based on a
revolutionary new model and filled with practical insights,
Crossing the Chasm is a landmark book. This new edition has
been updated to include comprehensive coverage of the
Internet and World Wide Web.
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Reviews

This ebook is definitely not simple to begin on reading but really enjoyable to read through. This really is for all who
Statte that there had not been a worth reading. You may like how the author publish this ebook.
-- Demetrius Buckridge

This book may be really worth a read through, and a lot better than other. It is really basic but excitement inside the 50
% in the pdf. | realized this pdf from my dad and i encouraged this publication to learn.
-- Curtis Bartell
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